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1 Q What sort of business does Lucky's Two-Way Radios

2 engage in?

3

4

A

Q

It's a commercial provision of repeater service.

You are also the president and sole stockholder of

5 Buddy Corp. Correct?

6 A Let me clarify. Lucky's also does some site

7 rental business. And I am also the president and sole

8 stockholder of Buddy Corp. Correct.

9 Q And Buddy Corp. also does business under the name

10 Southland Communications?

11 A Southland Communications is a registered, doing

12 business as a fictitious business name of Buddy Corp.

13

14 in?

15

16

Q

A

Q

What sort of business is Southland Communications

Sales, service, installation of a two-way radio.

Between Lucky's and Southland, how many employees

17 do you have?

18 A All the employees are employees of Buddy Corp. I

19 believe the current head count is 15 or 16.

20 Q Does that include salespeople, or are you not

21 considering them employees for purposes of your previous

22 answer?

23 A I have All my salespeople are on payroll.

24 They're required to be.

25 Q Where are the offices of Lucky's Two-Radios
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2 A Well, at my main business location. 15525 Cabrito

3 Road.

4 Q Where are the offices of Southland Communications

5 located?

6

7

A

Q

Same.

Is it correct, with respect to the stations that

8 you manage on behalf of Mr. Sobel, that you have given Mr.

9 Sobel advice on legal matters from time to time?

10

11

A

Q

Yes.

Have you prepared letters to be submitted to the

12 FCC on his behalf?

13

14

A

Q

On a number of occasions I have.

Mr. Kay, please turn to the thick, black notebook.

15 Please turn to W2B Exhibit 19. Do you have that before you,

16 sir?

17

18

A

Q

Yes.

Is it correct that this is a letter from Mr. Sobel

19 responding to an Application Return Notice issued by the

20 Commission?

21

22

23

A

Q

A

Yes, it is.

Did you prepare this letter?

I can't say for absolute certainty, because this

24 was over four years ago. I answered the same question at

25 deposition. It looks like it could very probably be what I
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2

3

4

Q

A

Q

Okay.

I would have to search to see if, in fact, it is.

If you, in fact, did not prepare this letter,

5 would it be correct that you probably would have been the

6 person who gave this letter to Mr. Sobel for his review and

7 signature?

8 A Well, it would be either myself or Marc who

9 prepared it.

10 Q Mr. Kay, please turn to Pages 4 through 7 of the

11 same exhibit.

12

13

14

15

A

Q

A

Q

Okay.

Do you see that those are invoices?

Yes.

Do you see that there is certain information

16 marked out on those invoices?

17

18

A

Q

Yes.

I believe we have a stipulation that the

19 information that is marked out is the address for Lucky's

20 Two-Radio. I believe we stipulated to that.

21 MR. FENSKE: Your Honor, I believe that that is

22 the case. I want to make sure that is, indeed, accurate.

23 MR. KELLER: I think that is correct. And even if

24 it is not, I am not going to put you to the test of matching

25 these up.
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MR. SCHAUBLE: I am trying
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2

3

MR. KELLER: Yes. We do have that stipulation.

MR. FENSKE: I believe so. I just wanted

4 everybody to agree on that.

5

6 Kay?

7

8

JUDGE FRYSIAK: All right. Do you understand, Mr.

THE WITNESS: Repeat the question.

MR. SCHAUBLE: It has been agreed among everyone

9 that the information that is marked out is the name and

10 address of Lucky's Two-Way Radio.

11 MR. FENSKE: Your Honor, if there is a

12 stipulation, I am going to request that we go on to other

13 matters, rather than have questioning about that.

14 MR. SCHAUBLE: I am just trying to explain to the

15 witness, so I can set up my question.

16

17

JUDGE FRYSIAK: I will presume that it is.

MR. KNOWLES-KELLETT: You can look at the next

18 exhibit, Exhibit 21. It is the same invoice as Exhibit 20.

19 THE WITNESS: Okay.

20

21 Q

BY MR. SCHAUBLE:

Mr. Kay, do you have any information or knowledge

22 as to why this information was marked out?

23 A Probably because it wasn't relevant. It wasn't

24 necessary.

25 Q Were you the one who marked out this information?
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Very possibly.

Do you have a recollection of marking out this
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3 information?

4

5

6

7

8

A

Q

A

Q

A

No.

Mr. Kay, please turn to WTB Exhibit 21.

Okay.

Did you prepare this letter?

It looks very similar to mine that I prepared,

9 both for myself when I do them or Marc's. It looks like my

10 style of writing. It is entirely probable that it is.

11 Q Turning to Pages 5 through 7 of the exhibit, do

12 you see that certain information is marked out?

13

14

A

Q

Yes.

Accept my representation that the information that

15 is marked out is the name and address of Lucky's Two-Way

16 Radio. Do you know why this information was marked out when

17 it was sent to the FCC?

18

19

20

21

22

23

A

Q

A

Q

A

Q

Probably because it's not relevant.

Did you mark out this information?

It's entirely probable that I did.

Do you have any specific recollection of doing so?

No.

Mr. Kay, please turn to WTB Exhibit 23. Did you

24 prepare this?

25 A Looks like it's a slightly different type style.
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1

2

3

4

5

6

7

8

9

10

11

12

13

14

15

16

17

18

19

20

21

22

23

~ 24

25

But again, looks very much like a style that I use.

Q Turning to Pages 4 through 7 of the exhibit, do

you see certain information is marked out on these invoices?

A Yes.

Q Accept my representation that the information that

was marked out is the name and address of Lucky's Two-Way

Radio. Did you mark out this information?

A It's entirely probable that I did.

Q Do you know why this information was marked out?

A Probably because it was irrelevant to the reply.

Q But you do not have a specific recollection

marking out this information?

A No.

MR. SCHAUBLE: Your Honor, I just note for the

record that these are among exhibits in which the Bureau, in

the court reporter copies, redacted certain information

concerning the names of customers of these stations.

JUDGE FRYSIAK: Yes.

BY MR. SCHAUBLE:

Q Mr. Kay, does Barbara Ashaur work for you?

A Yes, she does.

Q What are her duties?

A She performs many duties, primarily, billing,

receivables. She runs our accounting department, and also

serves sometimes as my secretary.
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Who does she report to?

She works pretty autonomously, but I guess her
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3 main report is to me.

4 Q Is it correct that she provides services both with

5 respect to stations you own and stations you manage?

6

7 the

A She actually works for Buddy Corporation, and

She works on all the stations. Whether they're

8 licensed to me, to Marc, or to customers. Frankly, she

9 doesn't know which one she's working on. She has no need

10 to.

11 Q Let me ask you this, Mr. Kay. To the extent you

12 have employees who work on stations you own and stations you

13 manage, would any of those employees have any reason to know

14 whether those stations are stations you own or stations you

15 manage?

16 A The employees, by and large, do not know whether

17 the station is licensed to me, licensed to Marc, licensed to

18 a customer, or licensed to someone else. They don't know.

19 All they need to know is what frequency they need to check,

20 or what bills to send out to what customer.

21

22

23

24

Q

A

Q

A

Ophelia Nunez works in your office. Correct?

Yes.

What are her duties?

She primarily does accounts receivable. Does

25 posting of monies that come in. I believe she also bills.
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1 She prepares bank deposits. She works on legals. She
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2 prepares summons and complaints. She reports primarily to

3 Barbara. These are the things that I've seen her do. I

4 don't go back there and watch to just see what she does.

5

6

7

8

Q

A

Q

A

Damon Crowley, Sr. works for you. Correct?

Yes.

What are his duties?

Again, he reports directly to Barbara. And I see

9 some of the things that he does. Primarily, he's been doing

10 secretarial work, sorting of files and accounts receivable,

11 calling on the phone, asking where's the money. He's also

12 been working on legals.

13

14

15

16

17

Q

A

Q

A

Q

He reports to Barbara Ashaur. Correct?

Correct.

Does Ken Schultz work for you?

Yes, he does.

Is it correct that until recently, he was the

18 acting general manager or service manager for Southland

19 Communications?

20

21

22

23

24

25

A

Q

A

Q

A

Q

Correct.

What are his current duties?

Lead technician, bench tech.

What are his duties as a lead technician?

He repairs radios.

who does he currently report to?
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Q

A
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Mark Hammerquist.

And Mr. Hammerquist's position is?

General manager.
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4

5

6

7

8

9

10

11

12

13

Q

A

Q

A

Q

A

set there.

lead tech.

Q

A

Randy French works for you. Correct?

Yes, he does.

He is a technician?

Yes, he is.

Who does he report to?

I don't know if there's been a real pecking order

I'd say offhand it'd be both, too -- Ken is the

And he also would answer to Mark Hammerquist.

What are Mark Hammerquist's duties?

He's the general manager. He moved from a

14 position of salesman to the general manager. He oversees

15 the operation of Buddy Corporation. That the salespeople

16 are out selling. That the technicians are fixing radios.

17 That the service writer is dispatching people. That the

18 installer is doing the work. He also receives some of the

19 financial matters of the company.

20 Q Is it correct that each of these individuals

21 perform their functions with respect to the stations that

22 are licensed to Mr. Sobel and managed by you, as well as

23 other stations that you own or manage?

24 A Well, it's difficult to explain, but I'll try it

25 this way. The -- All these people -- With the exception of
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1 Mark Hammerquist, all these people do on occaSlon, do work

2 with the managed stations, the accounts receivables,

3 payables, billings and collections.

4 They deal with the customers. Some of whom will

5 use just my stations. Some will use my stations and some of

6 the managed stations. Some of them will only use the

7 managed stations. Some of whom operate on community

8 repeaters. When -- Should a repeater fail, one of the

9 technicians, either Ken or Randy, will check it out.

10 They won't even know, unless they've asked for

11 some reason, or have it from some stray knowledge, which

12 category of machine they're actually testing. Whether it's

13 one licensed to me, licensed to Marc, licensed to the

14 customer, licensed to some other person whose station I

15 manage. They wouldn't know. They don't need to know. They

16 only need to find out whether it works or not.

17

18

JUDGE FRYSIAK: I guess the answer is yes.

THE WITNESS: Well, I'm trying to be precise, Your

19 Honor, because every time I blank an answer or something,

20 usually it's pinned down to me that I wasn't 100 percent

21 correct.

22 BY MR. SCHAUBLE:

23 Q With respect to what I will refer to as the

24 management agreement stations, i.e., the stations licensed

25 to Mr. Sobel, but which you manage, pursuant to a management
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1 agreement, do you understand that phrase?
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2

3

A

Q

Yes.

Who performs the sales duties for the management

4 agreement stations?

5

6

A

Q

There is no one specifically assigned to that.

It is correct that your salespeople sell the

7 management agreement stations, as well as stations you own

8 and other stations you manage?

9 A Well, the salesman go out and sell radios. At--

10 When they've made a sale, that they specifically assign to

11 the system, they'll come to the employees that, primarily,

12 Barbara, and say, I need code assignments or frequency

13 assignments for their customer. At which point in time,

14 either Marc Sobel or myself will assign codes. Sometimes

15 Barbara Ashaur does herself, too. She has a capability of

16 doing that, of assigning codes. And the customer will get

17 put on the air.

18 The salesman doesn't know what the difference

19 between a managed or non-managed or community repeater is.

20 It's not -- They all come in, and we also get referrals from

21 other radio shops. And they're all kind of the same

22 fashion. Does this help?

23 Q This helps. Let's go into the process a little

24 more of what happens when a customer comes into your shop

25 and wants service. Is it correct that the overriding
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1 consideration is the customer's needs in determining what

2 type of service the customer receives?
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3 A Of course. If we don't sell something that works,

4 he ain't going to stay.

5 Q When, in deciding where to place a customer, is it

6 correct that you look at factors such as where the customer

7 needs service, how much air time the customer needs, when

8 the customer will need air time, and matters such as that?

9 A What band he's on, whether he's conventional or

10 whether he's trunked. Yes. That's correct.

11 Q Is it correct that usually the salesperson will

12 make the initial recommendation as to where a particular

13 customer should be placed?

14 A About half the time. A lot of customers,

15 especially recently, have been switching off of other

16 systems. In which case, I guess you call it a no brainer.

17 If they were on Santiago system from somebody else, is

18 getting shut down the Nextel, they say, can you put us up on

19 Santiago Peak. Well, that's an easy one.

20 Q Is it correct that in determining what system a

21 customer is placed on, no consideration is given as to

22 whether the system in question is owned by you, Mr. Sobel,

23 or somebody else?

24 A That, to a degree comes with, first of all, which

25 site is needed and whether one of the stations that I have
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1 would be most suitable, or whether one of Mr. Sobel's
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2 stations or one of the other managed stations would be more

3 suitable.

4 Q But you look as to whether the station is

5 suitable, not whether the station is owned by you or Mr.

6 Sobel or somebody else. Correct?

7 A It varies. There's not a yes or no to that.

8 There are a lot of factors that are weighed.

9

10

Q Okay.

JUDGE FRYSIAK: How is the factor of ownership

11 weighed?

12 THE WITNESS: Pretty much evenly. I don't find

13 any particular preference to my own licensed stations or the

14 managed stations. The idea is to keep them all loaded.

15

16

JUDGE FRYSIAK: The idea is what?

THE WITNESS: The idea is to keep them all loaded

17 and in use. If we have a customer who drops off a managed

18 station, most likely the next customer that it suitable for

19 that station will be put on it, when we put back on that

20 station to bring it back up to keep it in use. The idea is

21 to keep them all in use.

22 JUDGE FRYSIAK: All right. I am still getting the

23 idea that ownership is not an important factor in your

24 operation.

25 THE WITNESS: It really isn't.
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2 Q Is it correct that generally it would be Barbara

3 Ashaur who would take the first crack at assigning a

4 specific frequency or code to a customer?

5 A Yes. Several of them she takes care of herself.

6 She has the capability of assigning, if I were to call I.D.

7 codes for the customers. If she requires specific

8 frequencies, generally, she gets Marc or my assistance.

9

10

11

Q

A

Q

Okay.

That goes beyond her capability.

If she needs to check with on those frequencies or

12 other matters, she would check with either Mr. Sobel or you,

13 regardless of whether it is a station you own or a station

14 Mr. Sobel owns. Correct?

15 A Correct. Marc does an awful lot of the assigning

16 of frequencies of the stations that are licensed to me.

17 Q Once that is determined, Barbara Ashaur would then

18 generate the request to turn on the customer?

19

20

A

Q

Correct.

And then, either Mr. Sobel or yourself would

21 actually turn on the customer's service?

22 A It's been Mr. Sobel for doing most of that work

23 for quite some time.

24 Q Would it be correct to say that he turns on

25 customers about two-thirds of the time, both with respect to
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1 stations you own and stations you manage?

348

2

3

A

Q

If not, slightly more.

When Mr. Sobel does this work, you pay him an

4 hourly fee for this work. Correct?

5

6

7

8

9

A

Q

A

Q

A

Whatever he bills me.

And he bills you on an hourly basis. Correct?

Generally.

Is there a time he bills you on some other basis?

Occasionally, he's put some fixed dollar, if I

10 recall correctly.

11

12

JUDGE FRYSIAK: Occasionally what?

THE WITNESS: He puts a fixed amount down for some

13 of the services he's done. But usually, it's on those bills

14 where he puts it down by hour. Frankly, I don't check his

15 bills that much.

16 BY MR. SCHAUBLE:

17 Q Now, does the revenue that comes in from the

18 management agreement stations, go into the same bank account

19 that revenues from stations you own goes into?

20

21

A

Q

It's the only real manageable way to have it.

Is it correct that some of your customers utilize

22 both stations you own and the management agreement stations?

23

24

25 be?

A

Q

A lot of them do.

Approximately how many such customers would there
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The vast majority of my customers do. Five
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2 hundred, six hundred, seven hundred customers. I don't

3 know. We gave you a list.

4 Q Would it be correct to say that most of the

5 customers that are on the management agreement stations, are

6 also on stations you own or other stations you manage?

7 A You're asking, can they use one of the other or

8 both, selectable. By and large, yes.

9 Q Just for explanation, why would it be desirable or

10 appropriate for a customer to be on more than one station?

11 A The more channels a customer can access, the more

12 efficient his service.

13

14 way?

15

16

Q

A

Q

Can a customer also receive greater coverage that

Yes.

For those customers who are on both your stations

17 and the management agreement stations, would it be correct

18 that those customers just receive one consolidated bill?

19 That is, they do not receive separate bills for stations you

20 own and the management agreement stations.

21 A By and large, correct, but not a hundred percent.

22 There are certain of our customers, for a variety of

23 reasons, want multiple billings. We have one taxicab that

24 has like five frequencies. We send them five bills. We've

25 just got it broken up in five branches.
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1 We've got some tow truck companies that have two

2 different offices. So, they want separate bills for each

3 office. There are some customers that operate exclusively

4 on a management agreement station, and they get one bill,

5 which because, they only operate on managed stations of Mr.

6 Sobel's, the entire bill is for that managed station.

7 Q Mr. Kay, how much revenue are the management

8 agreement stations generating currently?

9 A Mr. Sobel added it up, and I think he said it was

10 somewhere on $6,000, $7,000 per month. Between $6,000 and

11

12

13

14

$7,000.

Q

A

Q

I don't know exactly. He handled this.

Okay. Is that something you check?

No. Mr. Sobel checks it.

Is that something any of your employees would

15 check?

16 A They can. But by and large, Mr. Sobel takes care

17 of that. I mean, the money is to him. I think he'd check

18 his own billings.

19 Q In fact, Mr. Kay, has Mr. Sobel received any of

20 the money from the billings?

21

22

23

A

Q

A

I believe he determined that none was due.

Okay.

I mean, if he's entitled to commissions or

24 paYments, he knows the deal. He generates the invoice. He

25 hands it to us. Assuming it's in order, he's paid.
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That would be for work he performs as a
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2 contractor. Correct?

3 A And any commissions that he may be due. And any

4 payments from the managed stations. We leave that

5 responsibility to him.

6

7

8

Q

A

Q

Mr. Kay, please turn to WTB Exhibit 25.

Okay.

Do you recognize these as invoices you received

9 from Mr. Sobel?

10

11

12

A

Q

A

Yes. They look like his invoice.

Okay.

They're not identified as such, but they look like

13 that.

14 Q Okay. Are there other forms in which you receive

15 invoices?

16 A I don't see them all, but this looks like a style

17 he uses.

18 Q Mr. Kay, you are responsible for paying all of the

19 expenses incurred in constructing the management agreement

20 stations. Correct?

21 A I provided all the equipment for them, and they're

22 included in with the everything else.

23 Q I am not sure what you mean by they are

24 included

25 A This is again where you kind of used and
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1 apples/oranges situation when you've asked us questions.

2 When you ask like, specific costs for the management
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3 stations, I'll give you an example. At Mount Lukens, I rent

4 space. I pay one check for the space I rent up there.

5 Within that space are live stations, Mr. Sobel's

6 managed stations, community repeaters and other people's

7 repeaters space that I sublet space in my cabinets to. It's

8 all inclusive. There's no individual bill for one. They

9 all draw power from the same electric source.

10 On my site on Oak Mountain, I pay the electric

11 bill. But that powers everything. There's no individual

12 breakdown, whether it's my mine, Marc's, the amateur radio

13 guys that I lease space to, or community repeaters. There's

14 no individual breakdown on those.

15 When you get asking us for that stuff, you drove

16 us crazy, because there's no way for us to do it. They

17 don't exist.

18 Q You have no reason to break down that sort of

19 information?

20

21

A

Q

No. There's no reason whatsoever to.

Is it correct that with respect to those expenses

22 that are incurred, you are the person who pays those

23 expenses?

24 A I pay all of the expenses at the site, that I have

25 stuff that are at, with the exception of Hollywood Hills,
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1 where I pay Marc Sobel rent.
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2 Q Is it correct that it costs about $6,500 to

3 construct an 800 megahertz station, including installation

4 fees?

5 A Give or take. You ask me how much they cost. The

6 repeater decks Marc Sobel's explanation of the repeaters

7 units themselves, was excellent. But the repeaters, I

8 bought them for as low as $1,900, to as high as $2,500 for

9 the repeater decks themselves, depending on when I bought

10 it, who I bought it from, whether they were on special. The

11 amplifiers -- I've occasionally bought used amplifiers from

12 $900 to pay for brand new ones at $2,500, and anywhere in

13 between.

14 It's more an average than anything else, because I

15 didn't buy equipment specifically for anyone given station.

16 I buy four or five or six amplifiers at a time. I do the

17 same thing with the repeater decks. They're prepped and

18 shoved on a shelf. Where that repeater deck will end up

19 it could end up on anyone of the types of stations. So, I

20 gave you the best estimate I could from the wholesale cost

21 of what I paid for the equipment.

22 And again, the installation costs vary on the site

23 as to whether they're running on duplexers, whether they're

24 running on a receiver distribution system, whether they're

25 running on a transmitter combiner. Each one is different.
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1 And I gave you the best all around average for the monies

2 that would have been to put up each managed station.

3 Q Just so the record is clear, Mr. Kay, your

4 estimate was $6,500?

5

6

A

Q

Right. I believe that's pretty close.

You supplied all the equipment used to construct

7 the management agreement stations. Correct?

8

9

A

Q

Yes.

It is correct that you have a warehouse of

10 equipment, and you do not keep track of whether that

11 equipment is used by a station you own or a station license

12 to Mr. Sobel, which you manage or a station licensed to a

13 customer. Correct?

14

15

16

A

correct.

Q

Or licensed to another entrepreneur. That's

I don't. Don't need to.

You have taken out various loans from time to time

17 to purchase equipment. Correct?

18

19

A

Q

Actually, infrequently.

Mr. Kay, can you estimate what your total

20 investment in the management agreement stations is?

21 A Take the quantity, multiply it by $6,500. I

22 believe there's 15 stations.

23 Q Would there be money over and above that you have

24 invested, in terms of operating the station?

25 A How do you mean?

Heritage Reporting Corporation
(202) 628-4888



1 Q

DIRECT - KAY

For example, do you pay commissions to
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2 salespeople?

3

4

A

Q

Yes.

Are they paid the same commission whether they

5 attract a customer on one of the stations you own or one of

6 the stations you manage?

7 A Yes. The commission schedules are set. There's

8 different commission schedules, but it doesn't matter where

9 they go.

10 Q You pay those commissions, regardless of whether

11 it is a station you own or a managed station. Correct?

12 A Or whether the customer is split across multiple

13 stations. That's correct.

14 Q So, to the extent you pay commissions to

15 salespeople for bringing in customers on the management

16 agreement stations, would that be an additional outlay on

17 your behalf with respect to those stations?

18 A Well, we pay the commissions both one time or

19 recurring, depending upon the deal we have set up. And

20 there's no distinction made as to where the customer went.

21 Otherwise, it would create a bookkeeping nightmare.

22 Q Okay.

23 A That's one reason I managed to function so

24 efficiently is by having cut down on a lot of extraneous and

25 unnecessary bookkeeping to keep it simple.
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1 Q So is it correct, that you do not have records for

2 you to tell how much in commissions you have paid to

3 salespeople with respect to the management agreement

4 stations. Is that correct?

5 A I can tell you how many dollars I paid a salesman

6 in commission, how much we pay in recurring commissions to

7 other shops that refer. But there's no breakdown between

8 where it whether the customer went on again, solely on

9 stations licensed to me, on a combination, onto a community

10 repeater, solely on to a managed station, or any combination

11 thereof.

12 Q Do you know in 1996 how much in total you paid for

13 commissions?

14

15

16

A

Q

A

To whom?

To salespeople.

I haven't a clue offhand. I'd have to ask my

17 staff.

18 Q You also incur, you testified, costs in leasing

19 site space, both with respect to stations you own and

20 stations you manage. Correct?

21 A And community repeaters and space I rent to other

22 people. That's correct.

23 Q Let's take an example. Who is the landlord at

24 Mount Lukens?

25 A Advanced Electronics.
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1 Q How much does your lease with Advanced Electronics

2 for space at Mount Lukens cost?

3

4

A

Q

I believe it's $5,000 a month.

How many repeaters do you have there, including

5 both repeaters you own and repeaters you manage?

6 A You want a total head count of repeaters at

7 Lukens?

8

9

Q

A

Yes. Your best estimate.

It exceeds 100. Might be 110, 115 repeaters up

10 there. Maybe, even 120.

11 Q Mr. Kay, you have paid all legal fees for services

12 relating to the management agreement stations, including Mr.

13 Sobel's legal fees incurred in this proceeding. Correct?

14 A Both the legal and moral obligation, for the

15 latter.

16 Q Were all of the management agreement stations

17 constructed?

18 A To the best of my knowledge, they are. If you

19 want to ask me about specific frequencies and site, I could

20 probably answer you. I should clarify. Certainly, all the

21 primaries are.

22 Q There might be certain secondary sites that are

23 not constructed?

24 A Right. Those are kind of like, if you need them,

25 you use them. If you don't, you don't.
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1 Q There is no requirement under the FCC rules that

2 secondary sites be constructed. Correct?

3 MR. FENSKE: Objection, Your Honor. I do not know

4 if he is qualified to answer that.

5

6

7

MR. SCHAUBLE: If the witness knows.

JUDGE FRYSIAK: All right.

THE WITNESS: The only thing that happens is if

8 you don't construct it, it cancels off your license. But

9 does it affect the base license itself? Since almost all

10 the licenses have a FB2J or FB2T, a temporary station,

11 whether the secondary station cancels off automatically or

12 not, you could also take a repeater off within the

13 appropriate radius of your primary anyway. So, it's to a

14 large extent, totally redundant.

15 MR. FENSKE: Your Honor, if I may ask the witness

16 if he needs a break.

17

18

JUDGE FRYSIAK: I beg your pardon?

MR. FENSKE: May I ask the witness please, if he

19 needs a break?

20

21

22

THE WITNESS: No. I'm doing okay.

MR. FENSKE: Okay.

JUDGE FRYSIAK: You must be reading my mind. I am

23 about to ask Mr. Schauble how much more you have got?

24 THE WITNESS: If you want to take five minutes,

25 that is a good idea. It's fine with me.
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